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Abstract

:

We focused on mobile engineers, a distinctive employee group that may have unique reactions to mergers and acquisitions (M&As). Mobile engineers, employees that move from one firm to another, were previously recognized as an undesirable loss by most knowledge-intensive organizations. However, in this study, we show that they may return to their former organizations as effective knowledge creators when their previous and new organizations unite through M&As. We specifically investigated how their mobility direction, relational assets, and intellectual assets affect the amount of knowledge that is jointly created through inter-personal collaborations following the M&A. Using the data of 410 mobile engineers in high-technology M&As during 2000–2004 in the United States, we found that the mobility direction from acquiring firms to targets prior to M&A has a positive impact on joint knowledge creation. We also found that such mobility direction positively moderates the relationship between human assets of mobile engineers and their joint knowledge creation.
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1. Introduction


Mergers and acquisitions (M&As) are well-known vehicles for acquiring human capital, knowledge, and increasing innovation [1,2,3,4]. Nonetheless, M&As often face considerable challenge in exploiting synergies for knowledge creation during post-acquisition periods [5,6]. Previous studies have refined the relationship between M&As and knowledge creation by investigating various conditions for knowledge creation, such as the relative characteristics of knowledge bases between targets and acquiring firms, the effect of structural integrations, and the environmental contexts of M&A transactions [7,8,9]. Most of these studies examined knowledge creation following M&As as typical firm-level phenomena.



However, knowledge creation post M&As cannot be successful unless individual employees from both targets and acquiring firms voluntarily and actively integrate their sensitive knowledge, which often contains the highest commercial value. Such sensitive knowledge is usually tacit, non-codified, sticky, and embedded in the memory of individual engineers [10,11]. While previous studies examined the effect of key individuals such as star scientists, board members, and top managers on knowledge creation following M&As, they have not actively investigated the effects of average individual engineers.



Human mobility refers to the phenomenon whereby individuals in an organization voluntarily or involuntarily relocate themselves to other organizations with their own personal assets [12,13,14]. Mobile engineers can act as valuable knowledge workers in technology-intensive firms. By carrying with them their knowledge and knowhow (intellectual assets) and their formal and informal inter-personal relationships at networks (relational assets) they allow destination firms to learn and create new knowledge in diverse ways at the event of their mobility. Previous studies have captured this by tracking patent citation patterns [15,16,17]. They showed that the physical relocations of individual engineers can transfer important knowledge across organizations, cities, countries, and even continents. [16,18,19]. Furthermore, studies showed that the amount of personal assets carried by mobile engineers have significant effects on knowledge transfer and creation [20,21,22]. However, only a few studies examined how the physical relocations of engineers affect knowledge transfer between firms in the context of M&As [23].



By integrating the literatures on M&As and human mobility, we aim to refine the relationship between M&As and subsequent knowledge creation as an individual-level phenomenon. While post-merger integration (PMI) processes are generally perceived to be difficult, we show that engineers with mobility event between acquirers and targets can significantly reduce knowledge-seeking and acquisition costs. We believe that this will be an interesting perspective because first, incorporating the human mobility perspective, the M&A literature can shift the focus of analysis from the firm level to the individual level and track the roles of individual mobile engineers in post-acquisition knowledge creation. Second, the event of M&A creates two contrasting organizational identities, target and acquirer, which form entirely different status in terms of psychological, social, and legal aspects [6,24,25]. Thus, when we investigate the effect of mobile engineers in the context of M&As, special attention should be paid to the mobility direction—whether individual engineers move from targets to acquiring firms or vice versa.



We specifically investigate how mobile engineers, who changed their associations either from targets to acquiring firms or vice versa prior M&As, collaborate with the remaining engineers at their previous organizations for knowledge creation in the post-acquisition period (see Figure 1). At the individual level, we further examine the interaction effects between mobility direction and human assets carried by mobile engineers. To test these questions, we first selected 1744 M&As in the U.S. high-tech sectors from 2000 to 2004. In high-tech sectors, the critical level of knowledge required to run the firm increases with the fast-paced evolution of the industry. This is characterized by frequent M&A and mobility events. To investigate knowledge creation activities of individual mobile engineers in these M&As, we identified a total of 74,591 engineers and collected their patent-filing data from 1973 to 2009.



Our study found that mobile engineers can be valuable assets when they are regained trough M&A. Specifically, we found that the mobility direction of individual engineers prior M&As is important for joint knowledge creation during the post-acquisition period. Engineers who moved from acquirers to targets prior to M&As were more active in collaborating with the remaining engineers at their previous organizations than those who moved from targets to acquiring firms. We found that the intellectual assets carried by mobile engineers from acquiring firms to target firms had a larger impact on the dependent variable. We also showed that the interaction term between mobility direction and relational assets had a significant effect on joint knowledge creation.




2. Theoretical Background


M&As lead to various reactions from employees of both targets and acquirers, which eventually affect potential knowledge creation post M&As [26,27,28,29]. Previous studies showed that a state of shock will spread throughout organizations after M&A announcements [29]. Employees feel that they are unprepared to assume changes in status, new culture, and responsibilities, which can be a source of anxiety [30]. In particular, subsequent employee turnovers may further exacerbate potential anxiety [31] and increase self-survival instincts that drive employees to engage in certain inter-personal collaborations, struggles to retain their status, and battles to sustain their networks [32]. M&As also require employees to deal with challenges of learning new routines, policies, and cultures [33,34]. Studies report that many acquisition failures are caused by an “us vs. them” dynamic, one that is often unavoidable when neither side’s employees can relinquish their former identities [35,36]. Even with good will attempts of the acquirer to integrate and commercialize on the target firm’s technology, acquirers face the challenge of maintaining organizational autonomy [37]. The clash of two different routines can lead to uncertainty, demotivation, and lower commitment, as employees become confused about their sense of identity, experience culture shocks, and occasionally feel emotions of hostility [38].



In comparison to the average employees who have to face various unfamilarities, there is a small but unique employee group that may have entirely different reactions to the same M&A. This group consists of mobile workers who have work experiences at both targets and acquiring firms prior the M&A. The group is clearly unique in the sense that its members have moved from targets to acquirers or vice versa. In the context of M&As, their work experience at both sides can provide a strong foundation to deal with upcoming changes, uncertainty, anxiety, cultural differences, and dissimilar routines. Moreover, the familiarity and acquaintance with both organizations, including their interpersonal networks, may allow mobile workers to quickly and easily adapt to and interact with the employees from the new target or acquirer side. In addition, the knowledge base of mobile workers may help them to better search their counterparts for initial inter-personal collaborations allowing them to actively recombine prior knowledge stock of their previous firm with new knowledge. Compared to the employees with no relocation experience, mobile workers with these unique experiences may find it easier and be faster at participating in collaborations from the very early stages of post-merger integration (PMI). Such initial collaborations driven by mobile engineers could actively trigger subsequent inter-personal collaborations by other employees on both sides, which may eventually increase joint knowledge creation throughout the firm as a whole after the M&A. The effect of mobile engineers who have work experiences at both sides is a very interesting phenomenon requiring further investigation.



Previous studies recognized that the personal assets of mobile engineers can be classified as either intellectual or relational assets. Intellectual assets refer to skills, know-how, and knowledge that play a critical role in diffusing knowledge [13,15,16]. Studies showed that human mobility can significantly contribute to the transfer of coded and non-coded knowledge to individuals, entities, or locations at multiple levels in industries such as manufacturing, finance, and service [15,16,18,19,21,22]. For example, Rosenkopf and Almeida [16] looked at 116 semiconductor firms and found that human mobility is a more effective tool than geographical proximity, as mobility may increase trust and common understanding among relevant organizations. Almeida and Kogut [15] found a positive relationship between the mobility of major patent holders and the localization of technological knowledge due to partial knowledge spillover through institutional and labor networks. They further showed that the degree to which inter-firm mobility of patent holders affects local knowledge transfer can vary significantly across locations.



Previous studies also found that relational assets, such as inter-personal or social networks, can be another source of knowledge transfer and diffusion. While spatial proximity can reduce communication cost and increase the likelihood of face-to-face meetings, social relationships with former colleagues or others at remote locations may be a much more effective channel for the acquisition of knowledge. For example, Agrawal et al. [21] examined how labor mobility affects the diffusion of knowledge among inventors living in different metropolitan areas. They found that knowledge workers who move from New York to Los Angeles are still more likely to rely on New York knowledge bases rather than those in Los Angeles. Corredoira and Rosenkopf [18] showed that human mobility can cause a reverse transfer of knowledge, or a transfer of knowledge from hiring firms to the focal firms who had lost knowledge workers. They argued that focal firms can utilize the former engineers’ interpersonal communication channels as tools for knowledge acquisition and monitoring. Oettl and Agrawal [19] found that the cross-border movement of engineers in relation to their social relationships can cause “unintended knowledge flows” between countries. From her arrival, the mobile engineer’s new location may gain above and beyond the knowledge flow benefits exploited by the hiring firm.



However, studies have not paid sufficient attention to the effect of individual mobile engineers in the context of M&As. Only a few studies have investigated how M&As affect the productivity of knowledge workers. For example, Kapoor and Lim [39] showed that inventors from acquired firms have lower innovation productivity due to incentive alignment issues including agency problems, moral hazards, and non-verifiability. Paruchuri, Nerkar, and Hambrick [6] also demonstrated that acquisition integration may lead to severe productivity drops, especially for the acquired inventors who have lost their social status and network centrality within the combined organization. Ernst and Vitt [40] suggested that acquisitions may cause key inventors of acquired firms to become less productive or even leave the firm. However, these studies did not focus on mobile engineers, who can differently impact the relationship between M&As and subsequent knowledge creation.



In summary, previous studies showed whether a specific engineer’s belong to either a target or an acquiring firm prior M&A has a clear impact on the way she reacts to the M&A. These well-known differences may naturally raise questions on whether the mobility direction of mobile engineers prior M&As, from targets to acquiring firms or vice versa, influences knowledge creation after M&As. In particular, compared to mobile engineers who moved from targets to acquiring firms prior to M&As, mobile engineers who moved from acquiring firms to targets prior to M&As may have starkly different preferences when collaborating with the engineers remaining at their former organizations in terms of subsequent joint knowledge creation. By investigating these questions, we aim to refine the existing literature about knowledge creation, M&As, and human mobility.




3. Hypotheses


3.1. Mobility Direction and Joint Knowledge Creation


Previous studies showed that M&As affect individual members react differently depending on whether they belong to targets or acquirers [9]. They showed that, except for a few friendly mergers integrating fairly comparable firms, acquiring firms often have higher productivity, larger knowledge bases, and more financial resources than their potential targets [8,41]. The lead role as acquirer can often translate into a sense of superiority that allows acquiring firms to retain key policies, procedures, systems, organizational routines, and culture after M&As [29]. Such superiority may lead employees of acquiring firms to feel that they have a higher organizational status, stronger political power, and better inter- or intra-organizational relationships [6].



Unlike acquiring firms, targets usually experience more disruption in their task environments, especially if substantive incompatibilities exist [9,42]. Paruchiri et al. [6] noted that the removal of autonomy from target firm employees can bring significant managerial and social disruption. Employees of targets who previously enjoyed high status and powerful influence may lose network centrality and eventually become an average employee with moderate status. Even important R&D employees of the target firm whose status are respected post M&A will face disruption when work practices change and social settings such as key managers or other R&D personnel turnover increases [43,44]. Risberg [45] argued that typical high ambiguity perceived by target employees can cause large departures of key personnel, limiting the absolute number of engineers available at the target firms. The aura of conquest and/or superiority of acquiring firms tend to make employees of targets feel greater stress, insecurity, inferiority, and submission [29,46]. Such imbalance of employee status between the two sides may drive employees of targets to suffer from more serious uncertainty, fear, loss, and even anger [37,47]. These findings indicate that target firm employees are generally more adversely affected by M&As.



However, this same situation affects mobile engineers who have mobility experience between the two organizations in a completely different manner. Mobile engineers, unlike most other employees, may be relatively less affected by all of the above changes in terms of managing interpersonal collaborations for knowledge creation, more specifically for knowledge creation between mobile engineers and the remaining engineers at their previous organizations.



Assuming that a mobile engineer who has moved between acquirer and target prior M&As has to collaborate with the remaining engineers at her previous organization following the M&A, her mobility direction may lead to different conclusions. First, let us consider a case in which the mobile engineer moved from target to acquirer prior to an M&A and works for the acquirer at the time of the M&A announcement. Following the M&A, she must collaborate with the remaining engineers at the target. These counterparts at the target firm need to overcome all of the aforementioned difficulties caused by the M&A, which will take significant time and effort and will delay or inhibit realization of effective knowledge creation. However, if the mobility direction prior M&A is reversed, from the acquirer to the target, her counterparts of collaboration are now remaining engineers at the acquirer. Luckily, unlike the engineers at the target, they can avoid most of the aforementioned distress. Such contrast between the mobile engineer’s counterparts of collaboration for the two cases will differently affect the performance of joint knowledge creation after M&As. Thus, assuming the individual assets carried by engineers are equal, we predict the following:



Hypothesis 1 (H1).

In terms of joint knowledge creation through interpersonal collaborations between mobile engineers and engineers at their previous workplace, mobile engineers who moved from an acquirer to target prior an M&A will create more joint knowledge than mobile engineers who moved from target to acquirer.






3.2. Mobility Direction and Intellectual and Relational Assets Carried by Mobile Engineers


Previous studies on human mobility suggested that the intellectual assets carried by star engineers can significantly increase the innovation productivity of hiring firms [48], especially where knowledge creation requires a large tacit component [49] or where path-dependent knowledge significantly affects subsequent innovations [50]. Productivity of knowledge creation usually depends on the size and quality of intellectual assets and how they are integrated into the existing knowledge bases. Intellectual assets can play a critical role in future knowledge creation processes, such as codification, abstraction, diffusion, and absorption [51,52]. In particular, previous research has highlighted the role of disproportionately distributed intellectual assets, by investigating star scientists who create and possess much larger knowledge bases than average engineers [53,54]. They can keep up with rapid changes in technological progresses and in many cases, create critical knowledge themselves with better absorptive capacity and better integration capabilities [55]. Engineers with large intellectual assets for collaboration can be a critical foundation for joint knowledge creation.



The interpersonal collaborative experiences of knowledge workers can also affect knowledge creation, since valuable knowledge and expertise often resides in socially complex interactions and relationships among individual engineers [10,56,57,58]. Joint knowledge creation requires coworkers to undertake intensive problem-solving efforts and spend a large amount of time discussing, reflecting, observing, and interacting [59]. Such relational assets of engineers may include, but are not limited to, interpersonal relationships, co-work experiences, and know-how embedded in such relationships [60,61]. Human mobility literature argues that engineers with collaboration experiences and social relationships will have a positive association with joint knowledge creation [21,22].



If the relationship of hypothesis 1 is sustained, the effect of both intellectual and relational assets of mobile engineers can be moderated by mobility direction. Both assets are not accumulated overnight and take time to accumulate. Thus, following an M&A event where disruption on both assets are likely to occur, when engineers who move from acquirer to target are required to collaborate with engineers at the acquiring firm, the amount of intellectual and relational assets may be a critical determinant of subsequent joint knowledge creation. However, when the direction is reversed, from a target to an acquirer, the impact of those assets may be hindered by the possible costs and delays that the target firm assumes in order to manage the negative influences of M&As. Thus, we predict the following:



Hypothesis 2A (H2A).

In terms of joint knowledge creation through interpersonal collaborations between mobile engineers and engineers at their previous workplace, the mobility direction of engineers from an acquirer to target prior an M&A will positively moderate the relationship between intellectual assets of mobile engineers and joint knowledge creation.





Hypothesis 2B (H2B).

In terms of joint knowledge creation through interpersonal collaborations between mobile engineers and engineers at their previous workplace, the mobility direction of engineers from an acquirer to target prior an M&A will positively moderate the relationship between relational assets of mobile engineers and joint knowledge creation.







4. Methods


4.1. Sample and Data


Our sample consisted of mobile engineers who moved between targets and acquirers prior M&As and continued to work at one side at the time of M&A announcement, and collaborated with engineers from their previous workplace after the M&A. We selected our sample with the following three criteria. First, there should be at least one engineer who moved from one firm to the other during the ex-ante M&A period (T1, the time window of five years prior to the M&A). Second, there should be an M&A between the two firms after the engineer’s mobility (T2, T1 < T2). The second criterion is very important, since it is the precondition that allows the mobile engineer to have a mobility direction, between the target and the acquiring firm. Third, the engineer collaborates with remaining engineers at her previous workplace and co-files at least one patent during the ex-post M&A period (T3, the time windows of five years after the M&A, T1 < T2 < T3). In keeping with previous studies [6,41], we used the time period or window of five years for measuring knowledge creation activities during both the ex-ante and ex-post M&A periods. To check the robustness of the five-year window, we conducted additional analyses by applying time windows of six and seven years. We found that marginally longer time windows did not change our results.



Patent data give information regarding the inventor, location, time, and owner or assignee of invention [15]. Though the relevance of patent data may vary among industries, for high-tech industries where intellectual assets become an essential source of competitive advantage, it is almost impossible for the same engineer to file a patent application under another firm without actual job relocation [62]. In human mobility literature, patent data have been taken as a reliable source to identify engineer mobility and knowledge creation among mobile engineers [15,21,22]. In keeping with previous studies [22], we first identified the event of engineer mobility as follows: An engineer’s mobility is identified when the engineer is listed in the patent document(s) of applicant firm A at time TX and in the patent document(s) of applicant firm B at time TY, where TX < TY. If an engineer is listed as an inventor for two different firms at two different times, we assumed that the inventor moved from one firm to the other sometime between time TX and TY. We specifically identified mobile engineers by examining all inventors for all the patents filed by our selected firms and finding solid matches of their full names. We made sure that the inventor name characters had to exactly match both first and last names, and middle initials if included [22].



Using patent data to identify individual engineers and their mobility is not without limitation. First, if an engineer moved between a target and an acquiring firm prior M&A but only filed patents at one or the other, our data structure could not identify such kind mobility. Because there are no comprehensive databases that allow us to track the comprehensive inter-firm mobility of all engineers of our selected firms, we were unable to avoid these types of errors. However, since such errors, if any, may reduce the number of mobility observations (Type I error), we can still design a conservative test for engineer mobility. Second, the method of identifying inventors by using their full names could be subject to another Type I error (i.e., since inventors often use multiple spelling permutations of their names, we may have missed actual moves) and Type II errors (different inventors who have the same name could lead us to erroneously flag a move). Type I errors may reduce the possible sample size and subsequently lead to a more conservative estimate of the overall engineer mobility. For Type II errors, while we did not expect them to significantly change our results, we applied a few more additional backup procedures to minimize potential errors, such as checking the addresses of engineers, the technology classes of patents, and patent application dates. If we found unreasonable matches for these additional criteria, we did not include them in our sample.



We also followed three steps to select M&As for our study. First, we selected 1744 M&As that occurred between 2000–2004, for a total of five years. However, we limited the selection to only those cases where both the acquiring and acquired companies possessed at least one U.S. patent in the five years prior to the effective date of M&As [39,41]. Second, we further limited our sample selection by applying the criteria of minimum deal value of $1 million [63] and a minimum ownership of 50% after M&As [64,65]. Third, to avoid possible confounding effects of institutional or cultural aspects across countries [44,66], we did not include cross-border M&As. Thus, our final sample included only the M&As between U.S. domestic firms. We collected our M&A data from the Securities Data Corporation (SDC) Platinum’s M&A Database. To identify the event date of the M&As, the date when an M&A transaction were completed was used and not when it was announced. Since there is usually a significant time delay of several months or more between M&A announcement and consummation, the announcement dates may increase the probability that any patents applied before M&As would be inadvertently counted as ex post-M&A outputs.



To test our research question, we chose the biotechnology, chemical, computer equipment, software, communications, electronics, and electrical equipment industries for two reasons. First, in these industries, engineers play pivotal roles as knowledge creators. Moreover, these industries have been frequently profiled in various publications and media as sectors for active mobility of engineers and frequent M&As for acquisition of external knowledge [8,15]. Second, these industries are characterized by strong appropriability regimes that encourage active patenting activities. Following all of the above procedures, we identified a total of 74,591 engineers who had filed at least one patent at either target or an acquiring firm during the time window of five years prior M&As. Among the 74,591 engineers, we were able to identify a total of 410 engineers who moved to other organizations in a total of 75 M&As. Those mobile engineers experienced an interesting event whereby an M&A united their previous and current organizations.




4.2. Dependent Variable


Joint Knowledge Creation of Mobile Engineers after M&As


In keeping with previous studies [67,68,69], our dependent variable was measured by the number of patent applications that a mobile engineer co-filed with other engineers remaining at her previous workplace during the five years after an M&A. We did not include the patent applications filed only by engineers at either target or acquiring firm. Co-filing patent applications is a good proxy for joint knowledge creation. Typically, engineers cannot be listed as co-inventors unless they had meaningful interactions and made significant contributions. Our unit of analysis is the individual mobile engineer and not the firm. Thus, instead of using patent citation data, which are a well-known index for knowledge transfer across firms [13,16], we relied on patent authorship data, which contain information on all related inventors. While knowledge creation can take longer than a year, there is not much of a delay in time between real invention and the actual patent application dates. To protect newly created knowledge assets, most engineers have a strong incentive alignment to file for patents as soon as possible. Thus, following the approach used by previous studies [3], we examined patent applications rather than actual issuances due to inherent time lags between the two.





4.3. Independent and Moderating Variables


4.3.1. Mobility Direction


The combined contexts of M&As and human mobility allow us to investigate the effect of human mobility direction. As explained above, the engineer mobility from one firm to the other at T1 followed by the M&A at T2 establishes the identity of targets and acquiring firms. For example, tracking instances where an engineer moved from a focal firm A to firm B at T1 and Firm A later acquires Firm B, the engineer’s mobility direction is from an acquiring firm to target. Similarly, if the engineer moved from Firm B to Firm A in the same context, then the engineer’s mobility direction is from target to acquiring firm. Thus, we coded mobility direction as a binary variable, coded as 1 for the mobility direction where an engineer moves from acquirer to target firm prior to M&As. Our patent data also identified that a few engineers made multiple movements between the same pair of target and acquirer prior to an M&A. We believed that it is not very realistic for an engineer to make multiple movements between the same target and acquirer within the time window of five years. Thus, to design a conservative test on the effect of engineer mobility, we focused on the group with only one mobility event during our study period. In addition, to secure robustness of our mobility direction measure, we conducted the same analyses by including those multiple mobility events and treating such engineer movements in several ways. We coded all of the multiple movements as separate events and their last movement only. We found that these additional tests did not change our results.




4.3.2. Intellectual Assets


Intellectual assets are the codified, tangible, or physical descriptions of specific knowledge to which firms can assert legal ownership rights, and are readily tradable in disembodied forms [70]. Following previous studies [18], we measured intellectual assets of mobile engineers by using the cumulative number of patent applications filed before their movement on patent data. While the value of intellectual assets decreases over time, we just counted the total number of patent applications by a mobile engineer from her first application to the last application before her movement. Thus, our measure is a good proxy to indicate the total amount of intellectual assets carried by a mobile engineer with her movement.




4.3.3. Relational Assets


Mobile engineers can also carry relational assets with their movements. Their relational assets include both formal and informal inter-personal relationships, such as relationships with friends, colleagues, subordinates, and supervisors [71]. While various informal relationships are definitely worthwhile for further investigation, it is very difficult to identify all such informal relationships with reliable data. Thus, our study only considered the professional relationship in the context of knowledge creation activities, which we can reliably identify with patent data [72]. We measured a mobile engineer’s relational assets as the total number of co-inventors in previous patent applications filed by the engineer prior to her movement. In order to be listed as the co-inventor on a patent application, engineers must not only make significant contributions to specific applications, but must also maintain intensive interactions and knowledge sharing with other co-inventors for a fairly long time [67]. Co-inventor relationships in such knowledge creation communities are often thought to facilitate mutual identification and promote interpersonal trust for future collaborations [73].





4.4. Control Variables


We included several additional variables that may be expected to affect our results but were not critical for our theoretical scope. These control variables are individual, firm, and M&A-related characteristics. Our control variables include the organizational tenure of mobile engineers, organizational identity change, technological dissimilarity, the knowledge base of acquirer and target prior to M&A, M&A experience of acquirer and target, and the geographical proximity between acquirer and target, M&A motivation, and transaction value. As patent applications do not provide information on the mobile engineer’s age or seniority, we controlled for the organizational tenure of mobile engineers, measured as the log-transformed number of calendar months between effective dates of M&A, and application dates of the first patents filed by engineers prior to their moves [39,74].



Firm-level characteristics can also affect knowledge creation of mobile engineers. To control for organizational identity change after M&A, we examined whether acquiring firms maintained the original company name of the target firm or not. Although company names may not wholly represent corporate identity, previous studies encoded it as central features of organizational identity change [75,76,77]. The implicit meaning of changing a target company name is the desire of the acquiring firm to actively seek a new organizational identity to facilitate collaborations among knowledge workers of both sides. We coded a change of corporate name as a binary variable, coded as 1 if the target company name was not on the patent application filed after M&A. However, even when company names remained intact, it is possible that no patent application was filed under the target company name. In order to minimize such errors, we double-checked the target company names after M&A by using the COMPUSTAT’s profit and loss (P&L) data. Following previous studies [6], we measured technological dissimilarity between acquirer and target by using the Euclidean distance. We used the number of patents in the same three-digit patent class for the five years before M&A.



To measure the knowledge bases of targets and acquirers prior to M&As, we used the total number of patent applications for the five years before the M&A. Knowledge bases can critically influence joint knowledge creations between targets and acquirers, because they constitute a practical foundation for future collaborations and knowledge creation activities. We measured M&A experience by counting prior the total number of M&As conducted by either targets or acquirers during the five years prior to M&A. Geographical proximity may be operationalized in terms of geographic region [16] and physical distance [78]. To control for differences among regional mechanisms that could encourage interpersonal collaborations, we calculated the proximity as the log-transformed number of kilometers between targets and acquirers, taking the corporate addresses from the SDC Platinum database. We also tested geographical regions using a binary variable to indicate whether targets and acquirers were located in the same metropolitan area or state. Both measures yielded fairly consistent results. Lastly, we also controlled for M&A characteristics by including M&A motivation and transaction value. To identify M&As for technological acquisitions, we coded M&A motivation as 1 when the acquiring firm‘s motivation was to obtain technology and research capability of targets. To identify M&A motivations, we examined the full contents of corporate announcements and newspaper articles about M&A announcements. For some cases, acquisitions may have been motivated by multiple factors where technology may not be a first priority. For those M&As with multiple motivations, we did not include them in our analyses. We also controlled for the log-transformed economic value of individual M&A transactions.




4.5. Analysis Method


We hypothesized that joint knowledge creation is generated by the function y = f (x, β), where y is the amount of joint knowledge creation, x is the vector of explanatory variables identified in our hypotheses and all available control variables, and β is the vector of estimation parameters. Since the dependent variable, the amount of joint knowledge creation, is a count variable and takes on non-negative integer values, conventional linear regression models were inappropriate for our analysis. We needed to apply a nonlinear regression model to avoid heteroskedastic, non-normal residuals [79]. The Poisson model has been widely used to analyze such phenomena measured by count data [80]. A central distributional assumption of the Poisson model is the equivalent of the mean and variance. We tested for over dispersion by the value of Pearson Chi-square dispersion statistic [81]. A Pearson dispersion of 2.41 in excess of 1.0 tends to indicate a Poisson model of over dispersion. If we employ the Poisson regression model, even though the parameters are consistently estimated, the standard errors will typically be underestimated, leading to a spuriously high level of significance. Thus, we used the negative binomial (NB) regression to obtain more efficient estimators [79]. Another econometric concern is the large number of zero observations. The effect of excessive zeroes may be a misspecification of the NB model. That is, a zero-inflated negative binomial (ZINB) model adds an additional mass at the zero value of joint knowledge creation, resulting in a higher proportion of zeroes than is consistent with the underlying NB model. We conducted the Vuong test [82] to choose the optimal model that best reflects the data between the NB and ZINB models. In our case, the Vuong statistic did not favor one model or the other at the 95% confidence level. Therefore, we employed the NB regression model.





5. Results


Table 1 provides descriptive statistics and correlations for the variables used in our analyses. Even though the sample involves a total of 75 M&As in the high-tech industry, there was considerable variance on all key variables such as joint knowledge creation, intellectual assets, and relational assets. The data were examined for violations on the assumptions of normality and multi-collinearity. The dependent variable followed a negative binomial distribution, and all other variables approximated normal distributions. On average, 410 mobile engineers in the sample produced about 0.44 joint knowledge creation during the five years after M&A. About 16% of engineers moved from acquirer to target prior to M&A. Compared to target firms, acquiring firms had more M&A experience and a larger knowledge base.



While most pairwise correlations were fairly low, the correlation between intellectual and relational assets (0.71) was inherently high. We analyzed these variables separately to identify the net influence of each variable and then combined them for the full model. Although the low correlations between mobility direction and intellectual and relational assets may suggest that our models may not be subject to multicollinearity problems (the highest variance inflation factor was well below the benchmark level of 5), we implemented additional steps to avoid multicollinearity issues by centering the variables for the interaction effects [83]. The additional tests for the robustness check showed that the results of the hypothesized effects were stable across a number of analyses and unaffected by the high correlations among our control variables.



The results of the negative binomial regression models are reported in Table 2. The variables reflecting the hypothesized effects were entered into the regression individually. Model 1 of Table 2 presents the base model with control variables only. Models 2–4 include mobility direction, intellectual assets and interaction terms, and relational assets and interaction terms, entered successively. Model 5 reports the full model including all variables. The likelihood-ratio tests show how the addition of the independent variables significantly improved the model fit.



Among the control variables in Model 1, we found that some significantly affected joint knowledge creation after M&As. Organizational identity change, which represents the intentional change of the target company name after M&As, had a significant negative impact on the dependent variable. This indicates that an immediate change of target company name could create a meaningful shock and turbulence, hampering interpersonal collaborations of mobile engineers for future knowledge creation. While corporate knowledge assets usually have a positive impact on innovation, we found that the knowledge base of targets and acquirers prior to M&As marginally decreased joint knowledge creation after M&As. This may suggest that firms with large knowledge bases may not exploit significant benefits of joint knowledge creation from their previous engineers who moved to other organizations. However, the M&A experience of targets (as opposed to acquirers) positively affected joint knowledge creation after M&As. This suggests that mobile engineers with more acquisition experience are better prepared to collaborate with engineers at other organizations and especially at their previous organizations. Unlike previous studies, which found a positive association between geographical proximity and inter-personal collaborations among engineers, our study found that geographical distance did not enhance the productivity of joint patent applications of mobile engineers after M&As. In addition, in terms of M&A-related characteristics, the motivation of acquisitions was important. M&As that are primarily motivated by knowledge acquisition increased joint knowledge creation of mobile engineers after M&As.



Hypothesis 1 predicted that the engineers who moved from acquirer to target prior an M&A would be more productive than those who moved from target to acquirer. Model 2 of Table 2 shows that the coefficient for the mobility direction from acquirer to target was positive and statistically significant (p-value < 0.01). While the positive coefficient of the mobility direction ceased to be significant in the following models with interaction terms, it indicates that engineer mobility, depending on its direction, does have a significantly differential impact on joint knowledge creation after M&As. Thus, Hypothesis 1 is partially supported.



Hypothesis 2A predicted that the impact of intellectual assets would be stronger for the mobile engineers who moved from an acquirer to a target prior to an M&As than otherwise. We expected a positive interaction effect between the intellectual assets of mobile engineers and mobility direction. Model 3 of Table 2 showed that the coefficient for intellectual assets was positive and significant (p-value < 0.01). This suggests that although engineers may significantly contribute to joint knowledge creation, the number of intellectual assets carried by mobile engineers does matter for joint knowledge creation post M&As. Model 3 further showed that the interaction effect between intellectual assets and mobility direction significantly increased joint knowledge creations, through the positive and significant coefficient for interaction term (p-value < 0.01). These significant effects were sustained in the full model as well. Hence, Hypothesis 2A was supported.



Hypothesis 2B predicted that the effect of relational assets would be stronger for the mobile engineers who moved from an acquirer to a target prior to an M&A than otherwise. We expected a positive interaction effect between the relational assets of mobile engineers and mobility direction. Model 4 of Table 2 showed that the coefficient for relational assets was positive and significant (p-value < 0.01), which implies that the amount of relational assets carried by mobile engineers also impacts joint knowledge creation after M&As. Model 4 further showed that the interaction effect between relational assets and mobility direction significantly increased joint knowledge creations, through the positive and significant coefficient for interaction term (p-value < 0.05). These findings are replicated in the full model. Hence, Hypothesis 2B was supported.



To provide a more intuitive understanding of these results, we graphically displayed the significant results in Figure 2 and Figure 3. Figure 2 and Figure 3 display the interactions between mobility direction and intellectual assets, and mobility direction and relational assets, respectively. In Figure 2, we depict a striking result. If intellectual assets are high, then mobility direction has a strong positive effect. If, however, intellectual assets are low, then mobility direction from acquirer to target is actually harmful for joint knowledge creation. In Figure 3, a similar result is shown for the case of interaction between mobility direction and relational assets.



Robustness Checks


We conducted additional tests to check the robustness of our findings in terms of basic assumptions, analysis methods, sample selections, and measurement issues. Our first basic assumption was that mobile engineers may be productive immediately following their movement and M&As. However, it is fairly natural for knowledge workers to take a substantial amount of time to adapt to new locations, atmospheres, organizational cultures, and coworkers [84]. To integrate a possible time lag between M&As and subsequent joint knowledge creations, we adjusted the time window of five years by lagging one and two more years, respectively. These additional analyses using the same models did not change the coefficients and standard errors of most variables of interest and confirmed our findings. Relying on the assumption that both individual and organizational knowledge assets may decay quickly over time, we identified and included engineer mobility for the time window of five years prior M&As. While we could not extend the five-year window prior M&As for the entire sample of 74,591 engineers, we did so for a small portion. Our additional tests using a window of six or seven years found no substantial differences.



Our analysis may also be subject to a possible survival bias, since our dependent variable can only identify joint knowledge creation outputs of mobile engineers who continued to patent after M&As. These productive engineers may be systematically different from those who no longer do so after M&As. To address such issue, we ran a Heckman’s two-stage model [85], which deals with sample selection issues by including correction factors, and used an inverse Mills ratio, calculated from the logistic regression predicting known survivors (first-stage analysis), as a control variable in the analysis of joint knowledge creation of known survivors (second-stage analysis). The results of these analyses are mostly consistent with our reported results. We also conducted additional analyses to control for the effect of alliances during the pre-merger period while alliances are usually not entire corporate wide events. The addition of alliance related variables for both targets and acquirers before and after M&As did not change our reported results. Lastly, to control for the possible impact from changes in economic conditions during our sample period of 2000~2004, we dummy coded the five years. These dummy variables did not meaningfully change our findings.





6. Discussion and Conclusions


M&As are important events that significantly affect most employees of both targets and acquirers, and may subsequently influence knowledge creation performance during the post-M&A period. However, in terms of employee reactions to M&As, our study found a unique employee group that may show significantly different responses. This employee group includes those who have work experiences at both targets and acquirers prior to M&As. Such work experiences can provide meaningful opportunities for developing acquaintance and familiarity with both firms prior M&As. This allows them to effectively avoid dealing with psychological and emotional challenges from the very early stages of M&As. Thus, we assumed that this kind of employee group may play critical roles in terms of PMI activities between employees of both sides, since joint knowledge creation activities often require engineers of both targets and acquirers to collaborate extensively with their counterparts. In this study, we are interested in determining whether or not the existence of mobile engineers between targets and acquirers affects knowledge creation activities following M&As.



Our integration of M&A and human mobility studies allowed us to expand the scope of our investigation. Rather than looking into what happens in M&A and PMI procceses, we examined an ex-ante M&A event: The engineer mobility between two random companies that later became relevant actors as either targets or acquirers. We also focused on the kind of assets those mobile engineers carry with their movement and how they affected subsequent inter-personal collaborations for joint knowledge creation. We further investigated the possible interaction effects between mobility directions and personal assets carried by mobile engineers. In particular, we investigated all of these questions as an individual-level phenomenon rather than typical firm-level events. Our study found that the direction of mobility is important in joint knowledge creation post M&As. Specifically, when mobile engineers moved from acquirer to a target prior M&As, the direction of mobility has a significant positive effect on joint knowledge creation. When mobile engineers moved with meaningful assets, they cooperated more easily with engineers at their previous workplace. These findings may be attributed to the possibility that, even under the turbulent and uncertain environment of M&As, these engineers may continue to work with the routines, culture, and processes of the acquirer that are already familiar to them. However, task environments may be entirely reversed when mobile engineers move from a target to an acquirer prior to M&As. Even if these engineers retain most of their intellectual and relational assets, they often faced challenges of handling the target workers’ resistance, unfamiliarity of routines, processes, culture, and so forth. We further found that human capital of mobile engineers is positively influenced by the mobility direction from acquirers to targets. When mobile engineers moved to a target firm, they could fully exploit the benefits of their personal assets even in the very challenging context of M&As.



Our findings contribute to theoretical developments of M&As, human mobility, and innovation literature. First, previous studies on the relationship between M&As and innovation productivity often emphasize the characteristics of either targets or acquirers such as complementary assets, knowledge bases, cultural fit, R&D intensity, and relative firm size. However, we applied a kind of micro-level investigation to see who is more likely to collaborate in the event of M&As. Another stream of M&A research is about improving the efficiency of PMI [3]. Our findings show that mobility of mobile engineers prior M&As may initiate interpersonal collaborations with those at either targets or acquirers during early PMI period. The relational and intellectual assets of mobile engineers may negate or attenuate potential uncertainty or fears immediately following an M&A. If we combine such micro-level approach to previous M&A studies, we may be able to better explain why certain M&As result in successful knowledge creation and others do not.



Our study contributes to the theoretical development of human mobility literature. While previous research recognized human mobility as an event that creates unidirectional information and knowledge flows from one employer to another, recent studies have suggested that human mobility establishes two-way information flows between firms via the personal ties of mobile inventors [18,61]. Previous studies assumed that mobile engineers may play a passive role such as simply transferring knowledge in various contexts [86]. They relied on the assumption that engineers voluntarily collaborate regardless of which organizations they used to work for. However, our study newly highlighted that not all engineers have the same preference for inter-personal collaborations, and that intentional effort is required to induce productive collaborations among knowledge workers, especially in the undesirable environmental contexts of M&As. Instead of possible downsides such as information leakage, unintended knowledge disclosure, conflicts with potential partners, and limited strategic flexibility [87], our findings showed that mobile engineers may become valuable human resources, especially when they can be regained through M&As.



Our study may refine the literature on governance structures for knowledge acquisition activities. Inter-organizational governances to obtain external knowledge include informal communication, strategic alliances, joint ventures, and M&As. Previous studies have recognized that alliances may be a more efficient mechanism for collaborations in knowledge creation than M&As. Compared to M&As that require complicated transactions of assets, inter-organizational alliances do not need to establish a new legal entity, restructure existing intra-organizational structures, or combine human resources into a conflicting culture [88]. In this perspective, our study suggests that human mobility may be a more efficient alternative to inter-organizational alliances. While both alliances and acquisitions are meaningful events that may affect organizations as a whole, human mobility is a critical issue for only a select few people. A mobile engineer can walk into another organization as a new employee and test the potential synergy of knowledge integration between her previous and new organization. Our findings suggest that mobile engineers with a significant amount of relational assets can reduce the cost and time required to seek out collaboration partners.



Our study is not free from the limitations that may provide new research opportunities. First, our study has an inherent constraint when collecting individual-level data, since we relied mainly on patent filing data to identify and track individual engineer mobility. For example, we calculated the organizational tenure using an engineer’s first patent date, even though they may need a certain period for research activity before filing patent applications. However, patent filing data do not provide details such as gender, age, education level, functional specialty area, and so forth. While some research showed that age has no effect on employee mobility [89], future studies may refine our findings by integrating more control variables for individual engineers. In addition, some of our measurement methods have room for improvement. For example, we defined relational assets simply as the total number of co-inventors with whom mobile engineers collaborated to file patents. This measure is geared more toward collecting the than the quality, which may also matter in terms of knowledge creation. Future research needs to develop other measures that can take into account the quality of collaboration experience. For example, the quality of relational assets can be measured by the number of citations or different forms of social capital—structural, relational, and cognitive [71,90]. Future studies may extend our current research questions by focusing on different dimensions of knowledge creation activities. They may examine how mobile engineers affect the timing of knowledge creation, the optimal number of mobile engineers for the best innovation performance after M&As, and whether mobile engineers can create unique synergies between targets and acquirers [91]. They can also examine how other forms of inter-firm collaborations, such as alliances or cross-licensing arrangements, may affect joint knowledge creation of mobile engineers after M&As. We did not control for the effect of possible human capital hazards in M&As, such as departure of key personnel [24]. Future studies can examine how such human capital hazards may affect inter-personal collaborations after M&As.



Our study provides some managerial implications for knowledge management and innovation. According to the Bureau of Labor statistics, in the late 1970s, Americans were estimated to have an average of 7 employers throughout their lifetime, but by 2005, they had an average of 10 employers by the time they reached 40. Mobility is becoming increasingly common, and notions of lifetime employment is no longer the case for many industries. In firms, especially those in the high-tech industry, the motivation behind M&A is valuable knowledge transfer and eventual knowledge creation from and with target firms. Mobile engineers, once seen as an undesirable loss by knowledge-intensive organizations, may return to a former organization as effective knowledge creators when M&As unite their previous and new organizations. Our findings show that mobile engineers may act as important triggers for subsequent interpersonal collaborations among targets and acquiring firms, since they are already familiar with the organizational routines, policies, and cultures of both firms. Thus, mobile engineers between targets and acquiring firms can significantly reduce knowledge-seeking and acquisition costs. We advise firms to reconsider the potential value of employees who have mobility experience. They can be valuable assets especially because of the tacit and sticky component of valuable knowledge. They can act as strong links or initiators of intellectual and relational assets that are important for knowledge creation. They also often have a broader scope of knowledge and outlets to an entirely new knowledge field. For firms seeking external knowledge, employees who possess mobility experience could be a valuable bridge that connects various sources of external knowledge. Hence, firms can support and take advantage of this unique group of employees for example, by intentionally relocating those engineers with mobility experience for a speedy PMI, since mobile engineers with large relational and intellectual assets better understand with whom to collaborate in the event of M&As.







Author Contributions


Conceptualization, J.L. and N.K.P., Investigation, J.L. and M.Y.C., Project administration, J.L., Supervison, J.L., Validation, N.K.P. and M.Y.C., Writing-original draft, J.L., Review & Editing—M.Y.C.




Funding


This work was supported by 2018 Research Fund of Myongji University.




Conflicts of Interest


The authors declare no conflict of interest.




References


	



Capron, L.; Mitchell, W. Bilateral resource redeployment and capabilities improvement following horizontal acquisitions. Ind. Corp. Chang. 1998, 7, 453–484. [Google Scholar] [CrossRef]

	



McEvily, K.; Eisenhardt, M.; Prescott, E. The global acquisition, leverage, and protection of technological competencies. Strateg. Manag. J. 2004, 25, 713–722. [Google Scholar] [CrossRef]

	



Puranam, P.; Srikanth, K. What they know vs. what they do: How acquiring firms leverage technology acquisitions. Strateg. Manag. J. 2007, 28, 805–825. [Google Scholar] [CrossRef]

	



Yun, J.; Won, D.; Park, K. Dynamics from open innovation to evolutionary change. J. Open Innov. Technol. Mark. Complex. 2016, 2, 7. [Google Scholar] [CrossRef]

	



Junni, P.; Sarala, R.; Tarba, S. The Role of Target Firm Power in M&A Knowledge Transfer. Int. Stud. Manag. Organ. 2018, 48, 71–87. [Google Scholar]

	



Paruchuri, S.; Nerkar, A.; Hambrick, C. Acquisition integration and productivity losses in the technical core: Disruption of inventors in acquired companies. Organ. Sci. 2006, 17, 545. [Google Scholar] [CrossRef]

	



Cassiman, B.; Colombo, G.; Garrone, P.; Veugelers, R. The impact of M&A on the R&D process: An empirical analysis of the role of technological-and market-relatedness. Res. Policy 2005, 34, 195–220. [Google Scholar]

	



Cloodt, M.; Hagedoorn, J.; Van Kranenburg, H. Mergers and acquisitions: Their effect on the innovative performance of companies in high-tech industries. Res. Policy 2006, 35, 642–654. [Google Scholar] [CrossRef]

	



Haspeslagh, P.; Jemison, E. Managing Acquisitions: Creating Value for Corporate Renewal; The Free Press: New York, NY, USA, 1991. [Google Scholar]

	



Szulanski, G. Exploring internal stickiness: Impediments to the transfer of best practice within the firm. Strateg. Manag. J. 1996, 17, 27–43. [Google Scholar] [CrossRef]

	



Von Hippel, E. “Sticky information” and the locus of problem solving: Implications for innovation. Manag. Sci. 1994, 40, 429–439. [Google Scholar] [CrossRef]

	



Becker, B.; Eube, C. Open innovation concept: Integrating universities and business in digital age. J. Open Innov. Technol. Mark. Complex. 2018, 4, 12. [Google Scholar] [CrossRef]

	



Singh, J.; Agrawal, A. Recruiting for ideas: How firms exploit the prior inventions of new hires. Manag. Sci. 2011, 57, 129–150. [Google Scholar] [CrossRef]

	



Wezel, C.; Cattani, G.; Pennings, M. Competitive implications of interfirm mobility. Organ. Sci. 2006, 17, 691–709. [Google Scholar] [CrossRef]

	



Almeida, P.; Kogut, B. Localization of knowledge and the mobility of engineers in regional networks. Manag. Sci. 1999, 45, 905–917. [Google Scholar] [CrossRef]

	



Rosenkopf, L.; Almeida, P. Overcoming local search through alliances and mobility. Manag. Sci. 2003, 49, 751–766. [Google Scholar] [CrossRef]

	



Song, J.; Almeida, P.; Wu, G. Learning–by–Hiring: When is mobility more likely to facilitate interfirm knowledge transfer? Manag. Sci. 2003, 49, 351–365. [Google Scholar] [CrossRef]

	



Corredoira, A.; Rosenkopf, L. Should auld acquaintance be forgot? The reverse transfer of knowledge through mobility ties. Strateg. Manag. J. 2010, 31, 159–181. [Google Scholar] [CrossRef]

	



Oettl, A.; Agrawal, A. International labor mobility and knowledge flow externalities. J. Int. Bus. Stud. 2008, 39, 1242–1260. [Google Scholar] [CrossRef]

	



Shipilov, A.; Godart, F.C.; Clement, J. Which boundaries? How mobility networks across countries and status groups affect the creative performance of organizations. Strateg. Manag. J. 2017, 38, 1232–1252. [Google Scholar] [CrossRef]

	



Agrawal, A.; Cockburn, I.; McHale, J. Gone but not forgotten: Knowledge flows, labor mobility, and enduring social relationships. J. Econ. Geogr. 2006, 6, 571–591. [Google Scholar] [CrossRef]

	



Breschi, S.; Lissoni, F. Mobility of skilled workers and co-invention networks: An anatomy of localized knowledge flows. J. Econ. Geogr. 2009, 9, 439–468. [Google Scholar] [CrossRef]

	



Younge, K.A.; Tong, T.W.; Fleming, L. How anticipated employee mobility affects acquisition likelihood: Evidence from a natural experiment. Strateg. Manag. J. 2015, 36, 686–708. [Google Scholar] [CrossRef]

	



Buchholtz, K.; Ribbens, A.; Houle, T. The role of human capital in postacquisition CEO departure. Acad. Manag. J. 2003, 46, 506–514. [Google Scholar]

	



Wang, P. Outsiders favor the most: Status and the heterogeneity of audience coverage in M&A deals. Long Range Plan. 2018, 51, 234–251. [Google Scholar]

	



Angwin, D.; Meadows, M. New integration strategies for post-acquisition management. Long Range Plan. 2015, 48, 235–251. [Google Scholar] [CrossRef]

	



Buono, F.; Bowditch, L. Human Side of Mergers and Acquisitions. Managing Collisions between People, Cultures, and Organizations; The Jossey-Bass Publishers: San Francisco, CA, USA, 1989. [Google Scholar]

	



Calipha, R.; Brock, D.M.; Rosenfeld, A.; Dov, D. Acquired, transferred and integrated knowledge: A study of M&A knowledge performance. J. Strateg. Manag. 2018, 11, 282–305. [Google Scholar]

	



Marks, L.; Mirvis, H.; Brajkovich, F. Making mergers and acquisitions work: Strategic and psychological preparation and executive commentary. Acad. Manag. Exec. 2001, 15, 80–94. [Google Scholar]

	



Seo, M.G.; Hill, N.S. Understanding the human side of merger and acquisition an integrative framework. J. Appl. Behav. Sci. 2005, 41, 422–443. [Google Scholar] [CrossRef]

	



Astrachan, J. Organizational departures: The impact of separation anxiety as studied in a mergers and acquisitions simulation. J. Appl. Behav. Sci. 1995, 31, 31–50. [Google Scholar] [CrossRef]

	



Schweiger, M.; Ivancevich, M.; Power, R. Executive actions for managing human resources before and after acquisition. Acad. Manag. Exec. 1987, 1, 127–138. [Google Scholar] [CrossRef]

	



Nahavandi, A.; Malekzadeh, R. Acculturation in mergers and acquisitions. Acad. Manag. Rev. 1988, 13, 79–90. [Google Scholar] [CrossRef]

	



Schein, H. Organizational Culture and Leadership; Jossey Bass: San Francisco, CA, USA, 1985. [Google Scholar]

	



Blake, R.; Mouton, J. How to achieve integration on the human side of the merger. Organ. Dyn. 1985, 13, 41–56. [Google Scholar] [CrossRef]

	



Haunschild, R.; Moreland, L.; Murrell, J. Sources of resistance to mergers between groups. J. Appl. Soc. Psychol. 1994, 24, 1150–1178. [Google Scholar] [CrossRef]

	



Puranam, P.; Singh, H.; Zollo, M. Organizing for innovation: Managing the coordination-autonomy dilemma in technology acquisitions. Acad. Manag. J. 2006, 49, 263–280. [Google Scholar] [CrossRef]

	



Buono, F.; Bowditch, L.; Lewis, J. When cultures collide: The anatomy of a merger. Hum. Relat. 1985, 38, 477–500. [Google Scholar] [CrossRef]

	



Kapoor, R.; Lim, K. The impact of acquisitions on the productivity of inventors at semiconductor firms: A synthesis of knowledge-based and incentive-based perspectives. Acad. Manag. J. 2007, 50, 1133–1155. [Google Scholar] [CrossRef]

	



Ernst, H.; Vitt, J. The influence of corporate acquisitions on the behaviour of key inventors. R&D Manag. 2000, 30, 105–120. [Google Scholar]

	



Ahuja, G.; Katila, R. Technological acquisitions and the innovation performance of acquiring firms: A longitudinal study. Strateg. Manag. J. 2001, 22, 197–220. [Google Scholar] [CrossRef]

	



Cartwright, S.; Cooper, C. The psychological impact of merger and acquisition on the individual: A study of building society managers. Hum. Relat. 1993, 46, 327–347. [Google Scholar] [CrossRef]

	



Doughtery, D. Organizing practices in services: Capturing practice-based knowledge for innovation. Strateg. Organ. 2004, 2, 35–64. [Google Scholar]

	



Ranft, L.; Lord, D. Acquiring new technologies and capabilities: A grounded model of acquisition implementation. Organ. Sci. 2002, 13, 420–441. [Google Scholar] [CrossRef]

	



Risberg, A. Employee experiences of acquisition processes. J. Wrld. Bus. 2001, 36, 58–84. [Google Scholar] [CrossRef]

	



Hirsch, M. From ambushes to golden parachutes: Corporate takeovers as an instance of cultural framing and institutional integration. Am. J. Sociol. 1986, 91, 800–837. [Google Scholar] [CrossRef]

	



Lubatkin, M.; Schweiger, D.; Weber, Y. Top aanagement turnover in related M&A’s: An additional test of the theory of relative standing. J. Manag. 1999, 25, 55–73. [Google Scholar]

	



Hoisl, K. Tracing mobile inventors-The causality between inventor mobility and inventor productivity. Res. Policy 2007, 36, 619–636. [Google Scholar] [CrossRef]

	



Teece, J. Capturing value from knowledge assets. Calif. Manag. Rev. 1998, 40, 55–79. [Google Scholar] [CrossRef]

	



D’Aveni, A. Coping with hypercompetition: Utilizing the new 7S’s framework. Acad. Manag. Perspect. 1995, 9, 45–57. [Google Scholar] [CrossRef]

	



Vanlentini, G.; Di Guardo, M.C. M&A and the profile of inventive activity. Strateg. Organ. 2012, 10, 384–405. [Google Scholar]

	



Boisot, H. Knowledge Assets: Securing Competitive Advantage in the Information Economy; Oxford University Press: New York, NY, USA, 1998. [Google Scholar]

	



Rothaermel, T.; Hess, M. Building dynamic capabilities: Innovation driven by individual-, firm-, and network-level effects. Organ. Sci. 2007, 18, 898–921. [Google Scholar] [CrossRef]

	



Zucker, G.; Darby, M.R.; Brewer, B. Intellectual Capital and the Birth of US Biotechnology Enterprises (No. w4653); National Bureau of Economic Research: Cambridge, MA, USA, 1999. [Google Scholar]

	



Hess, M.; Rothaermel, T. When are assets complementary? Star scientists, strategic alliances, and innovation in the pharmaceutical industry. Strateg. Manag. J. 2011, 32, 895–909. [Google Scholar] [CrossRef]

	



Campbell, A.; Saxton, M.; Banerjee, M. Resetting the shot clock the effect of comobility on human capital. J. Manag. 2014, 40, 531–556. [Google Scholar]

	



Bae, J.; Koo, J. Information loss, knowledge transfer cost and the value of social relations. Strateg. Organ. 2008, 6, 227–258. [Google Scholar] [CrossRef]

	



Grant, M. Prospering in dynamically-competitive environments: Organizational capability as knowledge integration. Organ. Sci. 1996, 7, 375–387. [Google Scholar] [CrossRef]

	



Seufert, A.; Von Krogh, G.; Bach, A. Towards knowledge networking. J. Knowl. Manag. 1999, 3, 180–190. [Google Scholar] [CrossRef]

	



Burt, S. The contingent value of social capital. Adm. Sci. Q. 1997, 42, 339–365. [Google Scholar] [CrossRef]

	



Park, N.K.; Mezias, J.M. Before and after the technology sector crash: The effect of environmental munificence on stock market response to alliances of e-commerce firms. Strateg. Manag. J. 2005, 26, 987–1007. [Google Scholar] [CrossRef]

	



Agarwal, R.; Ganco, M.; Ziedonis, R. Reputations for toughness in patent enforcement: Implications for knowledge spillovers via inventor mobility. Strateg. Manag. J. 2009, 30, 1349–1374. [Google Scholar] [CrossRef]

	



Hitt, A.; Hoskisson, E.; Johnson, A.; Moesel, D. The market for corporate control and firm innovation. Acad. Manag. J. 1996, 39, 1084–1119. [Google Scholar]

	



Denis, J.; Denis, K. Majority owner-managers and organizational efficiency. J. Corp. Financ. 1994, 1, 91–118. [Google Scholar] [CrossRef]

	



Erramilli, K. Nationality and subsidiary ownership patterns in multinational corporations. J. Int. Bus. Stud. 1996, 27, 225–248. [Google Scholar] [CrossRef]

	



Stahl, G.K.; Voigt, A. Do cultural differences matter in mergers and acquisitions? A tentative model and examination. Org. Sci. 2008, 19, 160–176. [Google Scholar] [CrossRef]

	



Balconi, M.; Breschi, S.; Lissoni, F. Networks of inventors and the role of academia: An exploration of Italian patent data. Res. Policy 2004, 33, 127–145. [Google Scholar] [CrossRef]

	



Giuri, P.; Mariani, M.; Brusoni, S.; Crespi, G.; Francoz, D.; Gambardella, A.; Garcia-Fontes, W.; Geuna, A.; Gonzales, R.; Harhoff, D. Invetors and invetions processes in Europe: Results from the PatVal-EU survey. Res. Policy 2007, 35, 24–36. [Google Scholar]

	



Lissoni, F. Academic inteventors as brokers. Res. Policy 2010, 39, 843–857. [Google Scholar] [CrossRef]

	



Edvinsson, L.; Sullivan, P. Developing a model for managing intellectual capital. Eur. Manag. J. 1996, 14, 356–364. [Google Scholar] [CrossRef]

	



Nahapiet, J.; Ghoshal, S. Social capital, intellectual capital, and the organizational advantage. Acad. Manag. Rev. 1998, 23, 242–266. [Google Scholar] [CrossRef]

	



Hansen, T. The search-transfer problem: The role of weak ties in sharing knowledge across organization subunits. Adm. Sci. Q. 1999, 44, 82–111. [Google Scholar] [CrossRef]

	



Coleman, S. Social capital in the creation of human capital. Am. J. Sociol. 1988, 9, 95–120. [Google Scholar] [CrossRef]

	



Paruchuri, S.; Eisenman, M. Microfoundations of firm R&D capabilities: A study of inventor networks in a merger. J. Manag. Stud. 2012, 49, 1509–1535. [Google Scholar]

	



Ashforth, B.; Gibbs, B. The double-edge of organizational legitimation. Organ. Sci. 1990, 1, 177–194. [Google Scholar] [CrossRef]

	



Glynn, A.; Abzug, R. Institutionarolizing identity: Symbolic isomorphism and organizational names. Acad. Manag. J. 2002, 45, 267–280. [Google Scholar]

	



Lee, J.; Park, N.; Kim, H. The effect of change in organizational identity on knowledge creation by mobile R&D workers in M&As. J. Organ. Chang. Manag. 2014, 27, 41–58. [Google Scholar]

	



Cummings, L.; Teng, S. Transferring R&D knowledge: The key factors affecting knowledge transfer success. J. Eng. Technol. Manag. 2003, 20, 39–68. [Google Scholar]

	



Hausman, J.; Hall, B.; Griliches, Z. Econometric models for count data with an application to the patents-R&D relationship. Econometrica 1984, 52, 909–938. [Google Scholar]

	



Greene, H.; Zhang, C. Econometric Analysis; Prentice-Hall: Upper Saddle River, NJ, USA, 2003. [Google Scholar]

	



Hilbe, J. Negative Binomial Regression; Cambridge University Press: Cambridge, UK, 2011. [Google Scholar]

	



Vuong, Q.H. Likelihood ratio tests for model selection and non-nested hypotheses. Econ. J. Econ. Soc. 1989, 57, 307–333. [Google Scholar] [CrossRef]

	



West, G.; Aiken, S. Multiple Regression: Testing and Interpreting Interactions; Sage: Thousand Oaks, CA, USA, 1991. [Google Scholar]

	



Bouty, I. Interpersonal and interaction influences on informal resource exchanges between R&D researchers across organizational boundaries. Acad. Manag. J. 2001, 43, 50–65. [Google Scholar]

	



Heckman, J. Sample selection bias as a specification error. Econ. J. Econ. Soc. 1979, 47, 153–161. [Google Scholar] [CrossRef]

	



Argote, L.; Ingram, P. Knowledge transfer: A basis for competitive advantage in firms. Organ. Behav. Hum. Decis. Process. 2000, 82, 150–169. [Google Scholar] [CrossRef]

	



Gomes-Casseres, B. The Alliance Revolution: The New Shape of Business Rivalry; Harvard University Press: Cambridge, MA, USA, 1996. [Google Scholar]

	



Gulati, R. Alliances and networks. Strateg. Manag. J. 1998, 19, 293–317. [Google Scholar] [CrossRef]

	



Zucker, G.; Darby, R.; Torero, M. Labor mobility from academe to commerce. J. Labor Econ. 2002, 20, 629–660. [Google Scholar] [CrossRef]

	



Adler, P.; Kwon, S. Social capital: Prospects for a new concept. Acad. Manag. Rev. 2002, 1, 17–40. [Google Scholar] [CrossRef]

	



Barney, J. Returns to Bidding Firms in Mergers and Acquisitions: Reconsidering the Relatedness of Hypothesis. Strateg. Manag. J. 1988, 9, 71–78. [Google Scholar] [CrossRef]








[image: Sustainability 11 04417 g001 550]





Figure 1. Engineer mobility prior to mergers and acquisitions (M&As), mobility direction in the event of M&As, and joint knowledge creation. 
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Figure 2. Interaction between mobility direction and intellectual assets. 






Figure 2. Interaction between mobility direction and intellectual assets.



[image: Sustainability 11 04417 g002]







[image: Sustainability 11 04417 g003 550]





Figure 3. Interaction between mobility direction and relational assets. 






Figure 3. Interaction between mobility direction and relational assets.



[image: Sustainability 11 04417 g003]







[image: Table]





Table 1. Descriptive statistics and correlation matrix.
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	Mean
	Std. Dev.
	Min
	Max
	1
	2
	3
	4
	5
	6
	7
	8
	9
	10
	11
	12
	13
	14





	1. Joint Knowledge Creation
	0.44
	1.43
	0.00
	14.00
	1.00
	
	
	
	
	
	
	
	
	
	
	
	
	



	2. Mobility Direction
	0.16
	0.37
	0.00
	1.00
	0.10
	1.00
	
	
	
	
	
	
	
	
	
	
	
	



	3. Intellectual Assets
	3.21
	4.49
	1.00
	45.00
	0.29
	−0.09
	1.00
	
	
	
	
	
	
	
	
	
	
	



	4. Relational Assets
	5.13
	5.47
	0.00
	42.00
	0.41
	-0.04
	0.71
	1.00
	
	
	
	
	
	
	
	
	
	



	5. Organizational Tenure
	3.80
	0.67
	0.51
	5.88
	0.03
	−0.24
	0.47
	0.36
	1.00
	
	
	
	
	
	
	
	
	



	6. Organizational Identity Change
	0.29
	0.45
	0.00
	1.00
	0.00
	0.08
	−0.19
	−0.11
	−0.24
	1.00
	
	
	
	
	
	
	
	



	7. Technological Dissimilarity
	0.13
	0.22
	0.00
	1.02
	0.02
	0.04
	−0.18
	−0.15
	−0.24
	0.64
	1.00
	
	
	
	
	
	
	



	8. Geographical Proximity
	4.93
	3.11
	0.00
	7.90
	0.03
	0.06
	0.06
	0.12
	0.17
	0.14
	0.06
	1.00
	
	
	
	
	
	



	9. Acquirer M&As Experience
	7.74
	8.94
	0.00
	53.00
	−0.04
	0.00
	−0.09
	−0.03
	0.05
	0.20
	0.29
	0.40
	1.00
	
	
	
	
	



	10. Target M&As Experience
	1.43
	1.62
	0.00
	8.00
	0.08
	−0.04
	0.12
	0.09
	0.19
	−0.22
	−0.25
	0.26
	0.15
	1.